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- Gaudenzi, B., Zsidisin, G. A., Hartley, J., Kaufmann, L., 2015: La Gestione del Commodity Price Risks. Il 
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Companies in the United States. European Management Publications, Vallendar 
 
- Kaufmann, L., Panhans, D., Schierenbeck, C.,Hagemann, B., 2006: Brazilian Brilliance. Success Strategies of 

Foreign Companies in Brazil. European Management Publications, Vallendar 
 
- Kaufmann, L., Panhans, D., Poovan, B., Sobotka, B., 2005: China Champions. How German companies can 

successfully integrate China into their global strategies. European Management Publications, Vallendar 
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